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Talk to me a little bit about your coaching program. This will be great for agents. I could markets in later on
and I would just pirate what you did. And that's not a big team of people that was with me and an assistant in a
transaction coordinator. So feel free to ask me any questions. So, for example, somebody request this, request
a market analysis, then I've got a workflow. There were thousands of agents who had the same desire to move
ahead in terms of production and profit and we decided to provide a forum for them to learn, meet each other
and grow. The first action is the video. So we're giving. Hundreds of thousands of real estate professionals
have attended Mike Ferry events over the last 43 years of coaching and training real estate professionals in
countries around the world. What are they going to do? The code is text in code. I mean, very I can count on
one hand in the past year how many times I work on a weekend unless it was in my computer at home with
coaching. Well, I want to cuddle with my husband in the morning. You do. Thank you so much, Krista. You
know so much about your your subject matter as an agent. The coaching companies are either the speakers,
who are trying to find a way to get away from speaking so much and create a residual income or the coaches
who work for us who have made the decision to go out on their own. How do I get them? Mike, one thing that
I'm doing this next Thursday for my community is I'm putting on a local business and professional marketing
training free. And occasionally I'll work on a weekend. Many agents will just boost. Just to quantify. Looks
like this. Week 5 let s keep working on the pre-qualifying questions and we are going to start a simple
prospecting program to replace the leads you have burned through. This is me. And that way I'll get there.
People appreciate them. It's called relationship marketing, right? And it's just grown in multiples like like
doubling growth almost every year for a number of years. The coach also holds the individual accountable to
the goals that have been set. So then we welcome that listing appointment. You're not spending prospecting
hours. They're sixty 64 percent more likely to buy a product when there's a video associated with it. They
know my name. It's not around the four or five month mark. You a buyer guide? She's like me before the
program and showed her Facebook. Write down your six things time. In 30 days, more video content is
uploaded on the Internet in 30 days.


